1. Large categories, exhibiting slow growth:
» North American based companies operating in market niches at least $1 billion in size and growing 1% to 2% per year
* Focus on market niches with potential for disruption with the following characteristics
* Unique consumer benefit
 Drivers: health, energy, taste
* Proprietary technology
* Barriers to entry
» Large branded presence

2. New platform acquisitions in food within the following categories:
* Beverages
* Juices, non-carbonated drinks, dairy & water based
e Dairy
e Fluid milk, value added
* Ready meals
* Meat, poultry, seafood, ethnic, sauces & dressings, seasonings

* Bakery
* Bread, rolls
* Pet food
* Dog & cat food, frozen, fresh, organic and specialty

3. Company Attributes — Acquisition Criteria
e Platform: $5+ million EBITDA, $25+ million Revenue
* Maximum equity cheque at $50 million
* Canadian or American based
* 5 year Revenue and EBITDA track record
* #1 or #2 in defined category (branded)
* Scalable — regional or small category size
 Clear, ownable point of difference

For companies that do not fall within Imperial Capital’s targeted industries, please review our General Investment
Criteria on our website (http:/www.imperialcap.com/downloads.html). We will consider investing in opportunities that
fit our company and industry characteristics outside of these industries.

For further information concerning our Food
industry initiative, please contact the following:

Mr. Stephen Lister, Managing Partner
sdl@imperialcap.com
Phone: (416) 362-3658 ext. 231

200 King Street West, Suite 1701, P.O. Box 57
Toronto, ON MSH 3T4
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